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Top Sector Detractors 
% 

Contrib. 
%  

Wgt 

Health Care -0.8 15.7 

Information Technology -0.7 30.5 

Consumer Discretionary -0.3 6.4 

Top Security Contributors   

Trane Technologies plc 0.2 3.8 

CME Group Inc. Class A 0.1 1.7 

Texas Instruments 
Incorporated 0.1 3.0 

Top Security Detractors  

Alcon, Inc. -0.3 3.2 

Amazon.com, Inc. -0.3 3.2 

Accenture Plc Class A -0.2 5.0 

FX Attribution   

-1.5%   

Cash Position   

1.4%   

Major currency 
exposures 

% 
Gross 

 %  
Net  

USD 94.5 76.1 

CAD 0.0 18.5 

EUR 2.5 2.5 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 1 mo YTD 1 yr 3 yr 5 yr 10 yr 

Mackenzie US Growth Cl F -1.8% 5.3% 22.1% 16.1% 15.5% 13.2% 

S&P 500 Index TR -1.1% 6.8% 22.6% 15.2% 15.3% 16.9% 

Morningstar US Equity Peer Group -0.7% 7.6% 24.6% 12.6% 12.8% 13.7% 

Percentage of Peers Beaten 13 27 46 84 82 47 

Key Takeaways 

• The Fund (Series F) returned -1.8% in May, underperforming the S&P 500 Index return of 

-1.1%.  

• Underweight exposure and allocation effect in Consumer Discretionary followed by Utilities 

contributed positively to relative performance, while overweight exposure and stock 

selection in Health Care followed by Financials detracted from relative performance. 

• Texas Instruments, a contributor to monthly performance, is the world’s leading analog 

semi-conductor company.   Texas Instruments produces over 80,000 different products, 

many of which are designed into products and used for long periods of time, giving the 

company a strong business moat.   

• Alcon, a detractor to monthly performance, is the world’s leading eye care company.  

Although the business recently returned to the public markets, it was not new to us.  Prior 

to being acquired by Swiss pharmaceutical giant Novartis in 2011, the company was listed 

in the United States.   

•  

 

One-month Attribution and Weight 

Performance Results (%) 

Fund and Market Insights  

• The Fund (Series F) returned -1.8% in May, underperforming the S&P 500 Index return of -1.1%.  

• Underweight exposure and allocation effect in Consumer Discretionary followed by Utilities contributed positively to relative performance, while 

overweight exposure and stock selection in Health Care followed by Financials detracted from relative performance. 

• Texas Instruments is the world’s leading analog semi-conductor company.  There are two broad types of semi-conductors, analog and digital.  

Digital semi’s process “ones and zeros” and are heavily used in computers with components like central processing units (CPU’s), graphics 

processing units (GPU’s), and memory.  Analog semi’s deal with non-binary information from the real world, including temperature, pressure, 

sound, current, etc.  Generally, the analog semi’s covert the incoming signal into a digital data stream that can be used by digital semi-conductors.  

The rapid deployment of digital backbones is driving the increased need for analog semi’s to provide the critical interface between the digital world 

and the real world. 

• Texas Instruments produces over 80,000 different products, many of which are designed into products and used for long periods of time, giving 

the company a strong business moat.  TI’s products are used across diverse industries, including broad industrial, automotive, electronics, and 

communications.  In our view, the rapid expansion of a number of analog semi-conductor reliant technologies this decade in the automotive and 

industrial areas will increase both the underlying growth rate and the stability of the analog semi industry.  Nonetheless, the semi-conductor 

business is notoriously cyclical, and while analog semi’s tend to be more stable than digital, we view TI as a cyclical growth business, rather than 

a stable growth business.   

• Alcon is the world’s leading eye care company.  Although the business recently returned to the public markets, it was not new to us.  Prior to being 

acquired by Swiss pharmaceutical giant Novartis in 2011, the company was listed in the United States.   

• In our view, Alcon has all the attributes that we look for in an investment.  The business has existed for over 70 years, and during this time has 

created an enviable franchise, with a broad portfolio of products and a very well-respected brand.  In addition, at this point we believe that there is 

considerable scope to improve the company as a result of Novartis’s mismanagement.  

• Over the years we have watched a number of “blockbuster” acquisitions, entered into with considerable fanfare, fall apart.  In our view, the 

combination of Novartis and Alcon falls firmly into this category.  Novartis is a pharmaceutical company, and although Alcon had a strong portfolio 

of drugs related to eye care, ultimately the company is a medical device business.  These are enormously different types of companies, with 

pharma companies focused on creating home run drugs—individual products with revenues in the billions of dollars—and then defending their 

maturing portfolio against generic drug manufacturers.  Well-managed device companies, on the other hand, are much more incremental.  They 

aim to build a development pipeline that aims to consistently generate many small wins and operate in a competitive environment that rewards 

stability and reliability. 

•  



• Under Novartis’s management, Alcon began to underinvest in new product development and manufacturing capacity.  This is not particularly 

surprising, as the senior executives at Novartis had the choice of investing capital into new exciting molecules that could yield massive 

company-changing results if successful, or into Alcon where they could add a new manufacturing line to expand contact lenses capacity.  

Fortunately, before too much damage was done, a management change at Novartis resulted in a reassessment of the firm’s portfolio of 

businesses and a decision to spin-off Alcon’s device business, while retaining the pharma component of the company. 

• Alcon began to re-invest in R&D and capacity expansion several years ago, with the new pipeline of products expected to gradually come to 

market over the next few years.  This, combined with continued work on the underlying cost structure of the business, should result in rising 

organic growth and expanding margins over the next 3-5 years.  All of this should occur against the backdrop of a very attractive industry.  

Eye care is a consolidated oligopoly with a handful of large players, the industry is not particularly economically sensitive, and aging 

populations and technological improvement provide a steady tailwind for growth.   

 

 

 

 

Series 
CAD Management 

Fee 
Management 

Expense Ratio Front-End Back-End Low Load 2 Low Load 3 

A 1019 1169 7064 2190 2.00 % 2.53 % 

F 1329 --- --- --- 0.80 % 1.06 % 

PW 6162 --- --- --- 1.80 % 2.16 % 

Disclaimers 

FOR ADVISOR USE ONLY: No portion of this communication may be reproduced or distributed to the public as it does not comply with investor 

sales communication rules. Mackenzie disclaims any responsibility for any advisor sharing this with investors.  

Commissions, trailing commissions, brokerage fees, management fees, and expenses all may be associated with mutual fund or ETF investments. 

Please read the prospectus before investing. The indicated rates of return are the historical annual compounded total returns as of May 31, 2021, 

including changes in unit value and reinvestment of all distributions and does not take into account sales, redemption, distribution, or optional 

charges or income taxes payable by any security holder that would have reduced returns. Investment funds are not guaranteed, their values change 

frequently and past performance may not be repeated. Index performance does not include the impact of fees, commissions, and expenses that 

would be payable by investors in the investment products that seek to track an index.  

This document includes forward-looking information that is based on forecasts of future events as of May 31, 2021. Mackenzie Financial Corporation 

will not necessarily update the information to reflect changes after that date. Forward-looking statements are not guarantees of future performance 

and risks and uncertainties often cause actual results to differ materially from forward-looking information or expectations. Some of these risks are 

changes to or volatility in the economy, politics, securities markets, interest rates, currency exchange rates, business competition, capital markets, 

technology, laws, or when catastrophic events occur. Do not place undue reliance on forward-looking information. In addition, any statement about 

companies is not an endorsement or recommendation to buy or sell any security.  

Percentile rankings are from Morningstar Research Inc., an independent research firm, based on the US Equity Category, and reflect the 

performance of Mackenzie US Growth Class Series F for the 1-month, year-to-date, 1-, 3-, 5- and 10-year periods as of May 31, 2021. The 

percentile rankings compare how a fund has performed relative to other funds in a particular category and are subject to change monthly. The 

number of US Equity funds for Mackenzie US Growth Class for each period are as follows: one year – 1,673; three years – 1,354; five years – 

1,023; ten years – 358.  

The content of this commentary (including facts, views, opinions, recommendations, descriptions of or references to, products or securities) is not 

to be used or construed as investment advice, as an offer to sell or the solicitation of an offer to buy, or an endorsement, recommendation or 

Fund Codes and Management Fees 

Corporate Class 

MERs as of September 30, 2020.  


